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FOR IMMEDIATE RELEASE: 

Ted Barduson, former Senior VP of Alteer, Joins Benchmark Revenue Management as EVP Sales and Business 

Development 

April 23, 2008 

 

Benchmark Revenue Management recently announced the addition of Ted Barduson to its management team. Mr. Barduson 

joins Benchmark as the Executive Vice President of Sales and Business Development. Mr. Barduson’s initial focus will be to 

bring Benchmark’s advanced Revenue cycle tools to hospitals throughout the U.S.  

 

“Benchmark’s revenue cycle tools show such clear and immediate ROI that hospitals get excited about it as soon as they 

see it. My plan is to leverage the success at current installations into multiple hospitals across the U.S”, said Mr Barduson, “ I 

am enthusiastic about bringing this new and sustainable solution to hospitals seriously in need of help with their revenue 

issues.” 

 

Barduson brings a wealth of experience from over 22 years with some of the largest players in healthcare administration, 

including Siemens and Edix.  “I thought I’d seen it all in terms of new approaches to the same old problems, but I couldn’t be 

more excited about Benchmark, because this is finally something revolutionary that can make a difference.  I’ve been 

involved in hundreds of solution implementations, but I’ve never come across anything that a hospital can really use to affect 

positive change in such a short period of time.” 

"In today's difficult economic environment, hospitals are working harder and smarter to collect monies they have already 

earned.”, stated Tyson McDowell, CEO of Benchmark Revenue Management. “Our solutions provide hospitals with tighter 

accountability, reduced variability and better information management without further investments in new technologies. Ted’s 

decision to join our team is both an endorsement of the value of our product and an important link to getting this solution to 

the hospitals who need it.” 

About Benchmark Revenue Management 

• Benchmark Revenue Management is a fast-growing firm in the healthcare administration technology field. 
Benchmark delivers revolutionary revenue analysis, management, and monitoring tools which are inherently 
integrated for maximum effectiveness and efficiency. Benchmark has important partnerships with Navigant 
Consulting and their customers include several hospitals such as St Joseph’s in New Jersey and in Atlanta. More 
information about Benchmark can be found at www.benchmarkrevenue.com . 
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